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Bel Fuse Inc. Sends Letter to Toko Inc., Stressing Disatisfaction with Toko's Continued Poor
Financial Performance and the Absence of a Restructuring Plan

Japanese Language Version of Letter

FOR RELEASE: IMMEDIATELY
June 16, 2008

JERSEY CITY, N.J. - June 16, 2008 - Bel Fuse Inc. (NASDAQ:BELFA) & (NASDAQ:BELFB) announced today that it sent
the following letter to the Board of Directors of Toko, Inc. (TSE:6801; head office, Tokyo):

June 9, 2008

Mr. Shigeru Kawatsuhara

President and Representative Director
Toko, Inc.

1-17, Higashi-Yukigaya 2-chome
Ohta-ku, Tokyo

145-8585, Japan

Dear Mr. Kawatsuhara,

As you know, my company's subsidiary Bel Ventures,Inc. is a major shareholder owning approximately 2% of the outstanding
shares of Toko, Inc. On behalf of Bel Ventures, normally | would plan attend the upcoming shareholders meeting if it fit with
my schedule.

However, since | have other appointments on June 27 and will not be able to attend, | am writing this letter to clearly and
directly express Bel Ventures' thoughts and wishes to you and the other board members of Toko. If you would, kindly please
share this letter with those other board members.

As a large shareholder, Bel Ventures Inc. is deeply concerned and extremely dissatisfied with the present strategy,
management, and performance of Toko Inc. In particular, we are dissatisfied with the following:

1. Toko continues to have extremely poor financial performance. Over the past seven years, Toko has recorded over Yen
20 BIn Yen of net losses in the aggregate, and less than 1 Bln Yen of net income. On a net basis, therefore,
approximately 19 BIn of shareholder value has been lost. This huge amount of aggregate loss is approximately equal
to Toko's current total market capitalization. Hence, if Toko continues to perform in the same way, in seven years
the company's shareholder value could well be driven down to zero.

1. The company's continues to make massive investments of cash in business units that are clearly under-performing,
not profitable, and not growing - such as the semiconductor unit. As you know, despite the aforementioned hideous
financial performance, Toko has continued to make large capital expenditures - an aggregate amount of about 13.3.
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Bln Yen of capital expenditures over the past three years. In addition, 4.1 Bln Yen of capital expenditure is planned
for the next fiscal year. Thus, not only is Toko recording huge negative operating cash flow as described above, but it
is also losing further value by making investments in certain units - such as semiconductors - which for many years
have been proven to be unprofitable under Toko's management.

2. Toko has not divested its semiconductor division, the largest unit of which is well known to be the largest source of
unprofitability and cash drain. It is not at all surprising that this business unit has failed, because as a capital-intensive
business, semiconductors does not fit with the company's strategy, core competencies, and balance sheet size.l am sure you
will recall that 18 months ago and even before that, Bel Fuse strongly recommended that this division should divested. In our
press release issued on December 20, 2006, we stated:

"Bel believes that Toko's semiconductor division should be divested in a process directed by independent board
members, as it continues to be a major drag on the company's profitability. Bel CEO Dan Bernstein said, "This part of
Toko's strategy has completely failed. The foundry business is one which requires continuous large investments, scale,
and competitive technology. For many years, Toko has mis-allocated huge resources to this non-core business without
ever achieving scale, profitability, or competitiveness. This has clearly been sapping resources and managerial focus
from the products where Toko is competitive. In terms of preventing further erosion of long-term corporate value,
divestment is the only sensible decision at this point."

In the present semiconductor market, it is likely that Toko could obtain better value from a sale of this division than was the
case 18 months ago. Accordingly, once again - in fact, all the more - | would strongly urge Toko's board to immediately sell
this division to a buyer that has the know how and capital to manage it effectively.

3. The fact that the Toko board has still not shown any detailed and credible plan for restructuring of the company, recovering
profit and growth, and halting the current seven-year trend of consistent losses and the deterioration of shareholder value. If
this slide continues, eventually Toko will have to cease doing business, its customers will lose their supplier, and its
employees will lose their jobs.

2. The incredible fact that despite all of the above, it appears that Toko is so insensitive to shareholders' concerns and desirous
to protect the positions of its executives, that at the upcoming shareholders meeting on June 27, it intends to submit its
takeover defense plan to shareholders for re-approval. With respect to this defense plan, it is my understanding that:

a) The defense plan has a design that is one of the more stringent and protective of management in Japan, allowing wide
flexibility to stop TOBs or other offers for the company for reasons that could be struck down in Japanese court; and
that it is in order to lower this risk that shareholder approval is being sought;

b) The plan's implementation would be advised upon (but legally, not controlled) by a "special committee" that has no
validity or decision-making authority under the Company Law, and the recommendations of which need not be followed
by the Toko board;

a) The aforementioned "special committee" does not include any independent outside directors, who (if present) might be
able to render reliable and unconflicted judgments to maximize outcomes for all shareholders and stakeholders of Toko
based on detailed knowledge of Toko, its management and it strategy gained in regular attendance at recent board
meetings;

b) Instead, the proposed "special committee" includes a former Toko board director, Mr. Maeda, who in this case has a
strong incentive to act in a self-defensive manner, because sat on the board for five out of the past seven years in
which Toko produced huge financial losses, and just resigned for reasons that could well have been related to that poor
performance;

c) The other two members of the "special committee" may or may not have conflicts of interest, but in any event do not
appear to have any past relevant experience that related to the electronics devices business, coils, semiconductors,
company valuation analysis, or M&A negotiations.



d) Since none of the members on the "special committee" will sit on Toko's board and apparently will not attend regular
meetings with management, they cannot be expected to make decisions based on a deep understanding of the
company's recent condition, strategy, and management. If anything, inasmuch as they are being appointed by the
(poorly performing) management of Toko rather than by shareholders, they can probably be expected to automatically
make decisions that comply with the wishes of that management team in nearly every case.

I would like to emphasize that while we still have an interest in merging with Toko and believe that we are a logical choice, in
communicating the above points our main concern is maximizing Toko's stock price to the benefit of all Toko's stockholders.
Accordingly, we believe that the Company should take the necessary steps to implement the changes in the structure of the company
that we have recommended above, and in the past. We would look forward to meeting with the Toko Board of Directors to further
outline our suggested strategy.

Regards

Daniel Bernstein
President & CEO

About Toko

Toko (6801 JP; head office, Tokyo) (www.toko.co.jp/top/en/index.html) develops, manufactures and sells power supply-related and
high frequency components applied in diverse areas such as information communications equipment, audiovisual equipment, flat panel
displays, digital cameras, PCs, and mobile phones. Toko's products include voltage regulators, choke coils, inductors, inverters and
converters, white LED drivers, LC and other filters interface modules, and wireless LAN modules.

About Bel

Bel (www.belfuse.com) and its subsidiaries are primarily engaged in the design, manufacture and sale of products used in networking,
telecommunications, high speed data transmission, and consumer electronics. Products include magnetics (discrete components, power
transformers and MagJack®s), modules (DC-DC converters, integrated analog front end modules and custom designs), circuit
protection (miniature, micro and surface mount fuses) and interconnect devices (passive jacks, plugs and cable assemblies). Bel
operates facilities around the world.
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